MIDWEST Midwest Camaro Club, Inc.
CLUB P.O. Box 461102

OMAHA NEBRASKA Papillion, NE 68046

- - 402-671-5060

Dear Friends:

The Midwest Camaro Club is excited to move into its 31% year. We are again asking local businesses to support
our club’s many activities.

The mission of Midwest Camaro Club is to provide a forum for members to enjoy the company of other Camaro
owners and Camaro fans. We believe in exhibiting the highest standards and courtesy on the road.

Our club is committed to giving back to our community throughout each year. In 2018, we gave more than
$2100 from funds raised at our 27" Annual Fun in the Sun Car Show fundraiser, benefitting Moving Veterans
Forward, Child Saving Institute and the Food Bank Back Pack Program. We also donated $500 to a needy local
family devastated by illness and bereavement.

While our car show attracts more and more attendees every year, we also depend heavily on help from our
friends in the business community for sponsorship. Sponsors are greatly appreciated and allow us to further
the mission of the club and member activities. Please refer to the information below on our sponsorship levels
and associated benefits.

Thank you for considering our request. Please feel free to contact us at 402-671-5060 or
midwestcamaro@cox.net for further information.

Sincerely,
Midwest Camaro Club

Today’s Date:

Sponsorship Description -- Sponsorships are for a 12 month period Selection

BRONZE (Level1) - $50.00
e 1/4 page ad in our monthly newsletter (We will need a photo ready ad slick)
® logo ad on the web site

SILVER (Level 2) - $75.00
e 1/4 page ad in our monthly newsletter (We will need a photo ready ad slick)
® logo ad on the web site and Web site link @ (www.midwestcamaro.com)

GOLD (Level 3) - $100.00

e 1/4 page ad in our monthly newsletter (We will need a photo ready ad slick)
e |logo ad on the web site and web site link @ (www.midwestcamaro.com)

e Prefer to have a private meeting room

e Guarantee of 1 club gathering within the next 12 months

Email if you wish to receive our newsletter:




